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Disclaimer siLronics

Some of the information in this presentation may contain projections or other forward-looking statements
regarding future events or the future financial performance of SITRONICS. You can identify forward looking
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statements by terms such as “expect’, “believe”, “anticipate’, “estimate’, “intend”, “wil
the negative of such terms or other similar expressions.

We wish to caution you that these statements are only predictions and that actual events or results may differ
materially. We do not intend to update these statements to reflect events and circumstances occurring after
the date hereof or to reflect the occurrence of unanticipated events.

Many factors could cause the actual results to differ materially from those contained in our projections or forward-
looking statements, including, among others, general economic conditions, our competitive environment, risks
associated with operating in Russia and other CIS countries, rapid technological and market change in our
industries, as well as many other risks specifically related to SITRONICS and its operations.
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SITRONICS at a Glance SILrONICS

Leading Company with International Footprint
» 3,500 corporate clients in 60 countries

P USS 1 billion of revenues in 2009

» 8,700 employees in 30 countries

SITRONICS is a major partner of the Russian . 3
Government to develop the high-tech industry, o .
and on the list of Russia’s strategically
important companies

Established in 2002 & today one of the largest
multinational high-tech companies in Russia,
the CIS and Eastern Europe

Sales by geography, FY 2009

; i Countries where SITRONICS
SITRONICS operates a vertically integrated Russia orovidss its soiutions

business model with 3 primary segments: and CIS
53 %

® Production facilities
Sales hubs

Telecom Solutions
Information Technologies
Microelectronics

® Research and development

SITRONICS operates R&D centres in Russia, . g
the Czech Republic and Greece, SITRONICS is a unique technology company

with manufacturing facilities in Russia, in Russia and one of the leading players
the Czech Republic and Romania in fast-growing regions worldwide
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Recent Developments SILroNICS

2008 Key Financials, US$ min 2009 Key Financials, US$ min
Total revenue: 1,401; total adjusted QIBDA: 116 Total revenue: 1,024; total adjusted OIBDA: 101
- ; 8% 3% ! 50 % of the decline in revenues from eurrency fluctuations !
300 6% 14 %
: 3% 612 . 12% 8%
o 446 481 462 I 1) 0% 399
A00 0
I 1 - ' 215 _ 250 221
200 29 332 496 00—
4 I I zsﬂ I I 11 .l 15?
13'08 2008 aq'os 40708 1009 2009 3009 40,09
. Discontinued operations Adjusted CIBDA margin . Discontinued operations Adjusted CIEDA margin

IT distribution business sold in April 2009 representing 30 % of revenue in 2008, in line with strategy of exiting low-margin
and capital-intensive operations

Signed investment agreement with major government corporation RUSNANO to set up production for 90 nanometres
technology

Established new offices in New Delhi (India) and Ufa (Bashkortostan, Russia)

Despite the crisis, the Group managed to retain leading positions in the markets where it is present and took timely
cost-cutting actions to soften the impact of the crisis and which resulted in 24 % reduction of SG&A

SITRONICS successfully repaid, refinanced or extended LSS 780 min of short-term debt originally falling due in 2009
and anticipates that a debt for equity swap will be executed in 2010 with the majority shareholder Sistema (up to $100 min)

Cwver USS 0.9 bin of new contracts were secured in 2009

USS 94.4 min of one-off costs recognized for FY 2009, in order to create a healthier balance structure

During 2009 the Group successfully implemented measures to enter new markets, optimize
its business portfolio, manage its debt profile and decrease costs and spendings



Key Business Segments

Description

Key products

Revenue

Segment
financials
2009, USS min

sSICronics

microelectranic solutions mm

Leading Russian
semiconductor manufacturer
based in Zelenograd (Moscow)

Microchips

Smart cards

RFID cards and tags
R&D by order

20 % of total sales*

Revenue 208
Adjusted OIBDA** 49
Adjusted

23 9
OIBDA** margin ’

SICronICS

telecom solutions

Provider of comprehensive
solutions supporting operation
and business activities

of telecom companies

Wireless broadband access
solutions

OS55/BSS solutions
IPTV

Intelligent networks/
value-added services

57 % of total sales*

Revenue 579
Adjusted OIBDA** 55
Adjusted 99

OIEDA** margin

to offer clients full range of high-tech solutions

sSItronics

sSiocronics

nformation technologies mm

One of the largest system
integrator in Russia and CIS

IT infrastructure and systems
integration

Telecom integration

Business consulting
and IT outsourcing

22 % of total sales*

Revenue 222
Adjusted OIBDA** 25
Adjusted

OIBEDA** margin 1%

Presence in telecom, IT and microelectronics segments enable SITRONICS



Awards sitr

SITRONICS was recognized as the Company of the Year 2009
in the High-Tech category (National Business Award)

SITRONICS is included in the list of Russia’s strategically
important companies

IKCNEPT PA SITRONICS was recognized as the Leading Russian IT company
- of 2008 in the RA Expert national rating

SITRONICS is ranked among the top-500 most dynamic high-tech

Deloitte. companies in Europe, Middle East and Africa (EMEA)

In 2009 Company of the Year National Award granted to SITRONICS in the Hi-Tech category

nics



Major Recent Achievements SILronIcCS

We have extended our geographical footprint on fast-growing markets:
SSTL (India), Etisalat (UAE), MAXIS (Malaysia), Warid Telecom (Uganda),
Syrian Telecommunications Establishment (Syria)

Entering financial market — won tenders by Sberbank of Russia and VTB24
to supply banking cards, started implementing a CRM solution for Sberbank
in Russia and built a data processing centre for Sberbank in Ukraine

Strengthening our position in the public segment — implementation of an online
document filing and processing system for the Bashkirian government

Providing solutions for power industry - started implementing the Utilis billing
solution for energy generation and distribution company Bashkirenergo’s
automated power distribution system

Supplying SIM cards to MegaFon and SMARTS - SITRONICS share on SIM cards
market is about 40 %

Completed the installation of the Oracle Retail information system in over
120 Detsky Mir regional retail stores and offices

MTS' pre-paid subscribers in Ukraine and Telecom Srbija’s post-paid subscribers
were successfully migrated to the FORIS solution during 2009, and a new billing
system was established for MTS India - over 100 mIn mobile telephony
subscribers in Russia, the CIS, the Czech Repubilic, Serbia, India, Congo and Uganda

We have expanded our operations in vertical and geographical markets



Financial Highlights, FY 2009 SILroNICS

FY 2009 Guidance 2010
Consolidated USS 1,024 min Low double digit growth
revenues
Adjusted 10 % In line with the adjusted level
OIBDA* margin achieved in 2009

Organic CAPEX to reduce from
CAPEX USS$ 92 min the 2009 level, when excluding
the RUSNANO joint venture project

* OIBDA adjusted to exclude Impairment losses and reserves
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SITRONICS Telecommunication Solutions SICRONICS

telecom solutions mm

Key products, FY 2009 Revenue (US$ min)
7% . Metwork deployment - Total 20109: 579 |
Operations and business process support o
2% © dsomss - f +2% ) .
20% Outsourcing N
. 141 208
6% Telecommunication Software =0 106 125
16 % Other .. 10'09 2009 3qro9 40709 1010
Geographies, FY 2009 OIBDA (US$ min)
29 % . Central and Eastern Europe (excl. Greece) Total 2009: 23 (3.9 %)
[ - 1
28% Greece )
@ 15 245 S5y 7.0% 6.1%
18 % Russla and CIS {excl. Ukraine) 10 -1.1%
10% Asia-Pacific region 5 4 15 -
6% Middle East and Africa . -1
4% Ukraine 10.'09 2009 3009 40,709 1010
5% @ Other OIEDA OIBDA margin

Adjusted OIBDA* (US$ min)

P SITRONICS is one of ten largest global companies
Total 213095 55(9.4 %)

offering wireless data transfer solutions.

i ]
P FORIS billing solution is used by telecom operators to bill 3 9.0 % 605 1a.6% 9.6 %
over 100 min mobile telephony subscribers in Russia, 297% \
the CIS, Eastern Europe, Asia and Africa . 30
3 13
P Contracts with MAXIS (Malaysia), Etisalat (UAE), 0 : : ’ : : 1
Syrian Telecommunications Establishment (Syria) a7 a0 a0 A 1o
OIEDA OIBDA margin

*OIBDA adjusted to exclude impairment losses and reserves



SITRONICS Information Technologies SIGroNICsS

information technologies mm

Key products, FY 2009 Revenue (US$ min)
Total 2009: 221
] i A
40 % . [T-infrastructure and system integration ) P,
I + ?3 %f 1
339 Telecommunication Integration
121
27 % Business-consulting and IT-outsourcing
10'09 2009 3qro9 40709 1010
Geographies, FY 2009 OIBDA (US$ min)
Total 2009: 22 {10.1 %)
L 24.6%
. 4.4 % cadd 2.5%
67% @ Russiaand CIS (excl. Ukraine) -12.7%
- : 11 5 12 1
33% Ukraine [ > . . .  —
10'09 2009 3009 40,709 1010
OIBEDA OIBEDA margin

Adjusted OIBDA* (US$ min)

P SITRONICS Information Technologies is one
Total 2009: 25 (11.3 %)

of the leading IT companies in Russia

. 24.6%

P Completed projects for the regional governments : ' 6.1% 153 % 2%
of Bashkortostan, Tatarstan and Kazakhstan | -126% 11 , 14 1

P Contracts in telecom sector (MTS, Svyazinvest), -2
in financial sector (Sberbank of Russia, Ukrsotsbank), 1 2008 e e 1o
industrial sector (Detsky Mir, Bashneft), public sector OIEDA OIBDA margin

(e-government for Bashkortostan)

£ R OA A et o iy g oda, T VU [ e e AR Foc e
LHELIA aajusted to exclude impainment 105585 ana reserves



SITRONICS Microelectronics SICroNIcCsS

microelectronics mm

Key products, FY 2009 Revenue (US$ min)
Total 2009: 208
35% . Microglectronic components 00 - 1
s ca 9
35% () Transportation cards _ ! D '
19 % Smart cards
B 5? 5? 65 l
11% R&D services o i .
10'09 2009 3q'o9 40.'09 1010
Geographies, FY 2009 OIBDA (US$ min)
Total 2009: 6 (2.8 %)
85% @ Russiaand CIS (excl. Ukraine) ! 2195 23.0 % !
15 13.5% 13.3%
Asla-Pacifi i
9% @ Asla-Pacific region . 12 13 \ 208 )
39% Ukraine s 2009 30'09 7 16,10
15 g
3% Other -36.6%
OIBDA OIBEDA margin

Adjusted OIBDA* (US$ min)

P SITRONICS Microelectronics is the #1 microelectronic Total 2009: 49 (23.4 %)

component producer in Russia and the CIS o .
P Investment agreement with RUSNANO 149% 22.7% T 263% 17.9%
P Supply of banking cards to Sberbank and VTB24 ' o 14 17
P 40 % of SIM cards market in Russia and CIS 0 4| ' : ' : : : : “—
(MTS, MegaFon, SMARTS) 10,09 20,09 3009 4009 1010
OIBDA OIBDA margin

*QIBDA adjusted to exclude impairment losses and reserves
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Business Strategy

Three major vectors for development

SICrOoNICS

1. Capitalizing
on a partnership
with the Russian

government

2. Focused R&D projects
aimed at high-demand
product markets

3. Leading ICT company
in four key verticals:
telecoms, public sector,
diversified industries
and finance

To become a top tier technology company



1. Capitalizing on a Partnership with the Russian Government

Partnership with Russian government is a strategic priority for SITRONICS

SITRONICS is included in the list of Russia’s strategically important companies
20 % of SITRONICS total 2009 revenues were generated from the public sector*®
SITRONICS is a partner of government corporations and regional administrations of Russia:

RUSNANO State Corporation: Investment

agreement to set up microchip co-production & CBEPBAHK
pocHAHO  on the basis of the 90 nanometer technology.

RUSNANO has invested RUB 6.5 bin.

Government of Tatarstan: Delivery of "Multiservice @ _
Information Educational System” (MIOS) & solutions MEPOMORATEN

to service passenger and freight transports

Government of Bashkortostan: Implementation l'..
_ . of E-government system MINGISI ORC

N RUSsIa and worlawide

Five primary fields of modernization in Russian high-tech
according to President of Russia Dmitry Medvedev:

1. Space technology (“primarily related
to telecommunications including GLONASS")

Medical technology (“primarily diagnostic equipment”) -
Strategic information technology

Energy efficiency and conservation

Nuclear technology

A O

Sberbank of Russia: Production and supply
of banking cards & implementation of CRM
system and data processing centre in Ukraine

Moscow Metro: Delivery of up to 20 min RFID
cards per month (approximately USS$ 100 min
per year)

Russian Federal Ministry of Trade and Industry:

Number of R&D contracts worth approximately
USS 30 min

SITRONICS already has solutions,

or intends to implement new ones

during 2010 and 2011 in four
out of five fields



2. Focused R&D Projects Aimed at High-demand Product Markets

Market volume¥,

Market Geography 7012, Us$ bin
Microelectronics  Russia and CIS 1.99

Russia, CIS
OS5/ BSS and Eastern 212

Europe
Wireless Global market 6.89
transmission
IT services Russia 6.97
and software and Ukraine )

CAGR,
2009-2012, %

21 %

8%

6%

15 %

Key trend**

Retail process automation

Expansion of consumer
network access and range
of services;

“Smart” utility service
networks (smart grid)

Increase of data usage
and network traffic capacity

Virtualization and development
of cloud computing;

Development of user
location-based services
(GLONASS/GPS)

SITRONICS R&D
RFID and smart cards;

RFID with physically
un-clonable functions

Billing and intelligent networks
(FORIS, VAS);

Energy production and housing
and utility service solutions (UTILIS)

Wireless access
and communication (WiBAS,
OmniBAS, OmniMAX);

3G-indoor solutions

Modular data centres;
Saas (Software as a Service);

Telematic services

SITRONICS prioritizes the development of an innovative product portfolio combining
current high demand solutions with future high potential products and solutions



3. Leading ICT Company in Key Verticals

Geographies

Russia and CIS
0SS / BSS India
(billing) Africa

Middle East
Wireless Russia and CIS
network .

India
system _
solutions Africa
IT infrastructure
and systems Russia and CIS

integration

Clients

Telecom operators
Utilities
Oil & gas

Telecom operators

Public sector

Financial organizations
Telecom operators
Diversified industrials

sSItronics

Products

FORIS billing solution
UTILIS billing solution
Intelligent networks

Value-added services

Wireless platforms: WiBAS,
OmniBAS, OmniMax

PDH/SDH microwave link
platform: Intralink

Modular data centres
Cloud computing (Saa$S)
ERP

CRM

To become a leading ICT company in Russia, CIS and fast-growing global markets
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Diversified Customer Base

More than USS 1.1 bin of new contracts secured since the beginning of 2009 till June 2010 and around
USS 636 min committed for the year 2010

Sales by Segment, FY 2009

67 % @ Telecom sector
20% @ rpublic sector

11% Industrial sector

2% Financial sector

Sales by Geography, FY 2009

Russia and CIS
44 % . {excl. Ukraine)

16% &) Greece

Central and Eastern
Europe (excl. Greece)

9% Ukraine

15 %

8% Asia-Pacific region

Middle East
4% and Africa
3% @ other

More than 3,500 clients in 60 countries

Telecom sector:

2 Ere-To o
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7N @ * 75 e
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Focus on fast growing vertical market segments on geographically diversified markets

sItronics



Cooperation with International Technology Partners SILroNICS

Partnerships in Information Techonologies segment (>50 vendors)

Partnership Golden Platinum Silver Premier Partner Partner
status
. @Sun =3¢ AVAYA (£l vmwore
Microsoft Ssas HITAGH! Jeply 255w
Compan o AL I ORACLE' e D] Arc nwe
’ N Aladdin . 1 Mobe
,S}’miﬂtx- GENESYS _,F‘MC,;_ m lenovo

Partnerships in Telecommunication Solutions segment

Wadaro OPENET S & ITALTEL

e
TERE A|sIc AlblE EVOLVING G‘Né\m SFEECH CENESYS
= et —
kasenna

[@]- I,::I||5Ié|ul.l =S e STETERS Do

Partnerships in Microelectronics segment
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Partnerships with leading global vendors provide SITRONICS with optimal

levels of competence and supplement in-house solutions
22
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Revenue & OIBDA Performance in Q1 2010 sILronICS

Revenue (USS$ min) OIBDA (US$ min)
Total 2009: 1,024 Total 2009: 7 (0.7 %)
85%
2% 39%
: +22%) : ! -4.4% 21 -4.7%
. a .
399 -7
1 -19
= 221 |
157 1q'09 2009 3q 09 4009 10710
101 '09 - 2009 | 30109 | 40309 | 10710 | OIBDA OIBDA margin
Consolidated revenues up 22 % year on year Adjusted OIBDA (USS$ min)
to USS 190.8 min
N _ Total 2009: 101 (9.9 %)
USS 14.3 min positive year on year swing r ‘ )
in OIBDA profitability to profit of US$ 7.4 min | 120% Jos 13.5% .
OIBDA margin of 3.9 % in the seasonally 0.1%
weakest period o
38 % year on year reduction in net loss | 30
M 1
attributable to SITRONICS 01 o7 |
1q'09 2009 3q'o9 40.'09 1010

Total assets up 6 % year on year
to USS 1,855.1 min OIEDA OIBDA margin



Successful Cost Optimization Program sitronics

SG&A costs* (US$ min) CAPEX (US$ min)

180
-24% -
151 - ' '
_— 52 +4 %
~ — 92

. :
-79 % 62
S,
30

2008 2009 2008 2009

198

* Excluding Impairment losses and reserves Property, Plant & Equipment '. Intangible Assets

Cash operating expenses, primarily Selling, General and Administrative expenses (SG&A) were reduced
considerably during 2009 following the implementation of cost reduction programme

17 % reduction in headcount from 10,500 employees in 2008 to 8,700 employees at the end of 2009
Capital expenditures were substantially decreased by postponing less urgent projects to further

periods of time

The reduction in costs and the sale of the low margin IT distribution business enabled
us to deliver an increased adjusted OIBDA margin of 10 % for the full year 2009



Liquidity SILroNICS

Debt split by tenor as of March 31 2010 Debt split by currency as of March 31 2010
700 756
186 35% @ usD
33% RUR
514 73% 32% EUR
356 47%
01'09 0110
Short-term (incl, current partion of LT) . Long-term

Debt split by type as of March 31 2010

SITRONICS successfully repaid, refinanced
or extended over USS$ 17 min of debt

3% @ BankCredits
26% 0 syndicated Bond Loan in Greece

in Q1 2010 13 % RUB Bonds
12 % Credit Lines
Long-term debt account for 54 % of total debt 2% Debt to Sisterna
liabilities, compared to 27 % at the beginning 2% @ Other
of Q12009
Stable average borrowing cost of 8.8 %
Cash and equivalents of US5 119.7 min Successful managment of debt porfolio & goal
at the end of Q1 2010 to reduce total debt over time

Net debt of USS 636.8 min at the end
of Q1 2010
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Summary SILroNICS

SITRONICS is uniquely positioned on the Russian high-tech market
and one of the Company'’s strategic goals is to participate in the innovation
and modernisation of the Russian economy

Despite a year of global recession SITRONICS reported a strong set of operational
results

Both management and the main shareholder Sistema believe in SITRONICS
strategy and business model

The Company’s management has a clear development strategy which is supported
by the main shareholder. Sistema also recognises the SITRONICS need to decrease
its debt levels through a debt for equity swap

To summarise the above — both management and the main shareholder will focus
their efforts on increasing the shareholder value of SITRONICS






sSItronics
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